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FOR SALE

Development Site
10.17+ acres | $750,000
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Property Highlights
. 10.17+ acres

« Excellent Visibility on Route 25
« Versatile Zoning

Property Description

We are pleased to offer O Fairlawn Avenue & 0 Conant Street in Westbrook for sale. The parcel consists of 10.17+ acres
and abuts Route 25, just past the intersection of Route 25/New Gorham Road. The City Center District allows for a
multitude of uses and this section of Route 25 experiences traffic counts of over 15,839 vehicles/day.

Broker Contact
The Tom Moulton, CCIM, SIOR

D U n h d m Katie Allen
h . tmoulton@dunhamgroup.com
Group | &t katie@dunhamgroup.com



Fairlawn Avenue

Property Overview

Owner/Landlord Hope |, LLC

Assessor’s Reference Map 32, Lot 53, 53B & 53C
Deed Reference Book 33252, Page 0006
Parcel Size Lot53  9.71+ acres

Lot 53B 0.46+ acres
Lot 53C 0.21+ acres

Total  10.71+ acres

Zoning City Center District

Annual Taxes Lot 53 $3,756.78
Lot53B § 128.37
Lot 53C § 123.02
Total  $4,008.17

Assessed Value Fairlawn Avenue : $210,700 | Conant Street : $7,200
Total Assessed Value : $217,900

Utilities Public water & sewer, electricity, and natural gas

Traffic Counts ~15,839 cars/day on Route 25

FOR SALE : 750,000

10 Dana Street, Portland, ME | 207.773.7100 | dunhamgroup.com



Fairlawn Avenue

Gite Concepts
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TOTAL WETLAND IMPACT: 40,000 s.f.
$5.85 x 40,000 = $234,000
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Hartland very fine sandy loam, 8 to 15 percent slopes, eroded (Welldrained
IScanic silt loam, 0 to 3 percent slopes [Poorly drained
a

TOTAL WETLAND IMPACT: 55,000 s.f.
1$5.85 x 43,560 = $321,750 + undetermined off site compensation
the form of acquiring land for preservation for land impacted

12 Units/Floor
3 Floors: 36 Units §~

Westbrook
Zoning District
o
O

[Hartand very fine sandy loam, 8 to 15 percent slopos, eroded |Well drained
scantie it loam, 0 to 3 porcont slopes. [Poorly drained
i roded

10 Dana Street, Portland, ME | 207.773.7100

TOTAL UNIT COUNT: 104
84 Apartments (3-floors)
20 Condos (2-floors)

TOTAL PARKING: 196 Spaces

Subject Site: 455,158 s.f.
Delineated Wetlands: 130, 555 s.f
Slopes > 25%: 4,065 s.f.
Remainder: 320,538 s.f.

NET RESIDENTIAL @ 2500 s.f./unit
320,538/2500 = 128 units

TOTAL UNIT COUNT: 104
84 Apartments (3-floors)
20 Condos (2-floors)

TOTAL PARKING: 200 Spaces
Subject Site: 455,158 s.f.
Delineated Wetlands: 130, 555 s.f

Slopes > 25%: 4,065 s.f.
Remainder: 320,538 s.f.

NET RESIDENTIAL @ 2500 s.f./unit
320,538/2500 = 128 units

dunhamgroup.com




Fairlawn Avenue

Zoning Overview

City Center District

The purpose of the City Center Zoning District is to create a flexible atmosphere for the return of the downtown to a prom-
inent regional service center. Flexible setbacks will be balanced with an overlay of design standards to encourage new
development that will be consistent with the goals established in the City’s Comprehensive Plan, Downtown Revitalization
Plan, Downtown Parking Plan, Downtown Streetscape Plan, and Westbrook Riverfront Master Plan.

Permitted Uses

«  Accessory Use «  Home Occupation

« BankClass 2 «  Hotel or Motel

« Bed & Breakfast Class 1& 2 o Library or Museum

«  Business Office «  Media Studio Class 2

«  Child Care Center «  Municipal Facility

«  Club or Lodge «  Medical Office

«  Congregate Care Facility « Neighborhood Grocery

« Day Care Center «  Parking Facility

«  Dwelling, Single-Family - Private Indoor Recreation Facility
«  Dwelling, Two-Family «  Restaurant Class 2

«  Dwelling, Multiple-Family « Retail Class 1& 3

«  Educational/Vocational «  Service Business

« Food Cart Vendors o Telecommunication Facility
«  Greenhouse or Florist

Conditional Uses

« BankClass1

- Boarding Home for Sheltered Care
« Boarding House or Lodging House
«  Church

«  Community Center

«  Community-Based Residential Facilities
«  Community Living Arrangement

«  Home Day Care Provider

« Light Manufacturing

« Research & Development

« Theater

The information contained herein has been given to us by the owner of the property or other sources we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information should be verified prior to
purchase or lease.

10 Dana Street, Portland, ME | 207.773.7100 | dunhamgroup.com



Dept. of Professional & Financial Regulation
Office of Professional & Occupational Regulation

MAINE REAL ESTATE COMMISSION

35 State House Station Augusta ME 04333-0035

REAL ESTATE BROKERAGE RELATIONSHIPS FORM

= Are you interested in buying or selling resi-
ng ht N ow dential real estate in Maine? Before you
begin working with a real estate licensee it is
You Are A important for you to understand that Maine
Customer

Law provides for different levels of brokerage
service to buyers and sellers.  You should
decide whether you want to be represented in
a transaction (as a client) or not (as a customer). To assist you in deciding
which option is in your best interest, please review the following information
about real estate brokerage relationships:

Maine law requires all real estate brokerage companies and their affiliated
licensees (‘licensee”) to perform certain basic duties when dealing with a
buyer or seller. You can expect a real estate licensee you deal with to pro-
vide the following customer-level services:

V' To disclose all material defects pertaining to the physical condi-
tion of the real estate that are known by the licensee;

V' To treat both the buyer and seller honestly and not knowingly give
false information;

\' To account for all money and property received from or on behalf
of the buyer or seller; and

V' To comply with all state and federal laws related to real estate
brokerage activity.

Until you enter into a written brokerage agreement with the licensee for
client-level representation you are considered a “customer” and the licen-
see is not your agent. As a customer, you should not expect the licen-
see to promote your best interest, or to keep any information you give
to the licensee confidential, including your bargaining position.

If you want a licensee to represent you, you will
need to enter into a written listing agreement or
a written buyer representation agreement. The-
se agreements create a client-agent relation-
Beco_me ship between you and the licensee. As a client
A C l 1e nt you can expect the licensee to provide the fol-
lowing services, in addition to the basic ser-

vices required of all licensees listed above:

V' To perform the terms of the written agreement with skill and care;

You May

v To promote your best interests;

e  For seller clients this means the agent will put the
seller's interests first and negotiate the best price and
terms for the seller;

e  For buyer clients this means the agent will put the buy-
er's interests first and negotiate for the best prices and
terms for the buyer; and

\' To maintain the confidentiality of specific client information, in-
cluding bargaining information.

COMPANY POLICY ON CLIENT-LEVEL SERVICES —
WHAT YOU NEED TO KNOW

The real estate brokerage company’s policy on client-level services deter-
mines which of the three types of agent-client relationships permitted in
Maine may be offered to you. The agent-client relationships permitted in
Maine are as follows:

\' The company and all of its affiliated licensees represent you
as a client (called “single agency”);

\' The company appoints, with your written consent, one or
more of the affiliated licensees to represent you as an
agent(s) (called “appointed agency”);

N The company may offer limited agent level services as a
disclosed dual agent.

WHAT IS A DISCLOSED DUAL AGENT?

In certain situations a licensee may act as an agent for and
represent both the buyer and the seller in the same transaction. This
is called disclosed dual agency. Both the buyer and the seller must
consent to this type of representation in writing.

Working with a dual agent is not the same as having your own exclu-
sive agent as a single or appointed agent. For instance, when representing
both a buyer and a seller, the dual agent must not disclose to one party any
confidential information obtained from the other party.

Remember!
Unless you enter into a written agreement
for agency representation, you are
a customer—not a client.

THIS IS NOT A CONTRACT

It is important for you to know that this form is not a contract. The licensee's
completion of the statement below acknowledges that you have been given
the information required by Maine law regarding brokerage relationships so
that you may make an informed decision as to the relationship you wish to
establish with the licensee/company.

To Be Completed By Licensee

This form was presented on (date)

To

Name of Buyer(s) or Seller(s)
by,

Licensee's Name
on behalf of

Company/Agency

MREC Form#3 Revised 07/2006
Office Title Changed 09/2011

To check on the license status of the real estate brokerage company or affiliated licensee go to www.maine.gov/professionallicensing.
Inactive licensees may not practice real estate brokerage.




